Entertainment  Book  Update
8/19/07

CHS Band Parents and Students,


First week this year has been much more active and aggressive than last year and that points to increased sales and a potential increased profit.  Last year we officially sold 540 books and we already have more than that signed out.  Dana Hartrich, our Entertainment Publications (Ent. Pub. for short) liaison, only supplied us with 600 books to start; but don’t worry, I have asked for 200 more and they should be arriving within a few days.

Ent. Pub. considers Collinsville High School a selling entity and all other groups at the high school selling the books have their total books sold added to ours when figuring the profit level for the whole high school.  Last year, the $10 per book profit level was 800 books.  We reached that total and of that $10, $9 went to the student account and $1 to the general fund.  We easily outsell not only the other groups here, but most of the organizations in the whole Bi-state area.  The other 4 groups at the high school, I believe, barely sold over 300 books combined.  If we sell a lot more than last year, which we are on pace to do, we could approach the $12.50 per book level.  We can do it if we try!!!  (I have an idea that I will mention later that will definitely push us towards that goal!)

The official end date for the sale is Friday, Sept. 7th.  Please have all payments and unsold books turned in by that date.  If we are still actively selling books at that time, I will delay the closing but a payment for books sold will still need to be made to Ent. Pub. so please turn in payments a.s.a.p.  Place checks and/or cash in a sealed envelope and write the student’s name, “Entertainment Books”, and the amount on the outside, unless the provided Ent. Pub. envelope is used where just the name and amount are required.  Then the envelope is to be placed into the drop box located in the band office door.

I want to explain all the incentives out there for selling the books.  But first I will recall last year’s incentives:


1)  For every 5 books sold, the seller received a free book.  Most kept that book for personal use.  Others applied that free book towards the ones they had sold.  For example, Jane Doe sold 13 books.  She was entitled to two free for selling 10.  She turned in $275 instead of $325 and kept the extra $50.  She then received $99 into her band account (11 books x $9 per book).  If all $325 were turned in, (all checks for example), the extra $50 would be credited into the student account along with the $99.

2)  For every 3 books sold, the seller received a certificate for Chik-fil-a.  Thirty books meant 10 free chicken sandwiches.

3)  Students could participate in the email promotion by listing 5 potential customers’ email address.  After that they were eligible to play a game to win 1 of 3 prizes awarded each and every day.  I signed Robin up and he ended up winning an Xbox 360 game console in one of the second chance drawings for prizes not awarded.


4)  Ent. Pub. offered 5 free books ($125 value) off the band’s invoice to be used to pay for a Best Buy gift card to be awarded to the top seller.  Robin Yureck was the top seller with over 60 books “bought”.  (A miscalculation on my part and yes I still have books left from last year.  I had arranged for an extended sale hoping to get credit for referring another group.  The band alumni association was not formed like planned but I still bought the extra books to make sure we hit the 800 book level for the whole school.)  After some simple math I realized that the value of 5 books was actually $75 to the band.  We paid Ent. Pub. only $15 per book.  And, unfortunately, many books had gone unaccounted for due to a lack of organization which I as Chairperson took responsibility for.  Since Robin had won the Xbox 360, I decided to forfeit the prize for top seller and apply the 5 free books towards the missing books.  Dana also gave us a credit to help cover the rest when she heard how bad it was looking.


5)  Ent. Pub. also offered 50 free song downloads from I-tunes to be divided fairly amongst the next top sellers, through 3rd or 4th place if I remember correctly.  But due to a mix up at their home office, the gift cards for I-tunes were shipped to an old address listed for the band and were never recovered.  I have since received gift certificates from Culver’s Restaurant and passed them on to the top sellers.  (Bargiel 30, Dalton 30, Messina 19, Wentzel 18)  I also gave $25 Shop n Save coupons to the Bargiels and Daltons for 2nd place tie.


This year’s incentives are as follows:

1) The “get 1 free for every 5 you sell” remains the same.

2) The “Chik-fil-a for every 3” has returned if supply is available.  A reduction of some sort might otherwise occur.

3) The “email promotion” has returned but with a prize every hour instead of 3 per day.  22 of the 24 daily prizes are a $25 gift card to Target.  Stephen Carter has already won one of those gift cards.  Everyone should register and play.  You never know!
4) Two new promotions from Ent. Pub. are similar to each other.  They will give out a game piece for every book sold.  One game covers all internet sales and the other rewards all traditional sales.  These game pieces will be distributed after our fundraiser has ended.  Go to www.entertainment.com for more info.
5) Ent. Pub. has again offered 5 free books to the band to cover a prize.  This time we will raffle the “$75” as a cash prize to the winner.  A raffle ticket will be given for every 4 books sold.  Twenty books equal 5 chances to win, for example.

6) Dana has acquired some gift cards and will donate one to our group.  It would be a $25 gift card to either Blockbuster Video or AMC Theaters or I-tunes song downloads.  I have donated a digital camera that Robin’s grandfather purchased but never opened.  Again, we want to raffle them off with a chance given for every 3 books sold.
7) Another promotion is a chance to win 1 of 6 Scholarships by creating a 30 second Entertainment Book commercial.  Go to www.My30SecondsOfEntertainment.com and upload a home-made video.


Next, I will mention my effort to get us a “Sales Day” at local businesses where we set up a table and sell the Entertainment Books.  Unfortunately I thought of the idea right before we started the sale.  Most locations showed little interest and gave me several hoops to jump through to make any arrangements.  I recently got a hold of someone at Shop n Save and got the go-ahead.  I have sent an official request as required and will hope to get approved for at least one day.  I asked for Sat. Aug. 25th, Sun. Aug. 26th, Sat. Sept. 8th and Sun. Sept. 9th with each day going from 8am to noon.  This will be an experiment and if successful will hopefully lead to a full-scale assault next year.  Please respond if interested.


I am also putting out an SOS!  My son, Robin, is a senior this year so this will be my last season as Ent. Book Chairperson.  I am looking for an apprentice to work with me the rest of this year to get “broken in”.  I would prefer a Freshman parent to handle at least the next three years.  Any parent with several kids and many years of participation is the best candidate.  Again, please respond if interested.


Finally, I will talk about Shop n Save and do a little math.  I took a survey and, surprisingly, the vast majority of Band families shop at SnS.  I am surprised because so few took advantage of the coupons in the book this past year.  If a family spends on average $50 / week in groceries at SnS, then in 14 months, which is how long the coupons are valid, a family could have used 60 coupons.  That equals 12 books of coupons and you only need to pay for 10 of those books.  A $250 investment equals $300 in groceries.  But you also earn $9 / book commission into your student’s account.  That is a $390 return on a $250 investment in 14 months.  It is like a 50% profit and at practically no risk!  Where else can you find an opportunity like that?  Now let’s say that the family is a little bigger and spends $100 / week for food and other household items.  We are now talking 24 books, a $500 investment, and a $780 return.  But wait!  You have relatives and neighbors and co-workers who you know shop at Shop n Save.  You convince them that the SnS coupons pay for the books and all the other coupons are a bonus.  You also pass along the idea of removing the Shop n Save coupons for personal use and then giving the remaining book away as a gift.  (A great gift for Christmas or a birthday, etc.)  You also realize that some people you know do not shop at SnS and you offer them a book without the SnS coupons for a discounted price of let’s say $15.  Another great way to get rid of the 24 books you bought just for the SnS coupons.  With everyone you know 24 books has now become 36, 48 or even more.  And that is why we purchased 60 books this past year. (also getting 12 free!)  Did I mention that SnS occasionally offers an immediate savings of $10 off of a $50 purchase?  “Coupon Thursday” they call it with no coupon necessary.  This past Thursday I went once for my Grandma.  Immediately went through again for my Aunt.  And later my wife and I each grabbed $50 worth of stuff to stock us back up.  That was an additional $40 in savings besides using Ent. Book coupons.  SnS is very generous to its loyal customers!  Those savings outweigh any lower prices found at Aldi’s or at Stupor Wal-mart, in my opinion!

But, who has that kind of money lying around to buy all those books when the savings slowly accumulate with each month?  With an Entertainment Book Subscription is how!  You buy the books you can afford now.  Then, you promise to buy so many books per month starting at a date you expect to run out.  An investor will have already purchased the books and will expect to keep a portion of the commission for the effort.  You would still make like $6 or $7 per book and accumulate a free book for every 5.  I have access to at least one maybe two investors and any band parent could participate as an investor in this program.  If enough interest is expressed in this idea and it is approved by the board, then the details will be ironed out.  Please email me with comments.  hobngam@hotmail.com

Thank You,

                               Darin Yureck
